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AHHOTALUA

CraThsl MOCBAILEHA aHATU3Y BIMAHUA 3P (PeKTa COLUaIbHOIO 0100peHus Ha
NOTPEOUTENBCKOE MOBEACHUE B YCIOBUAX HKOHOMHYECKMX Kpu3ucoB 2020-

2025rr. Ha ocHOBE KOHIENIMH  JECKPUITUBHBIX, HWHBIOHKTUBHBIX U
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CyOBEKTHBHBIX HOPM, & TaKX€ TEOPUU COLHMAIBHOIO CPAaBHEHHS PACCMOTPEHBI
IICUXOJIOTUYECKUE MEXAHU3MBI, 3aCTaBIAIONIME JIIOAEH OpPHUEHTUPOBATHCA Ha
NMOBEJACHUE M OXUAAHUS JApYyrux. ABTOp 0000IIaeT pe3ynbTaTbl HECKOIbKHX
VCCIIEIOBAHNN: TOKAa3aHO, 4TO BO BpeMs nanaemun COVID-19 gacteie pa3roBopsl
O KpH3HUCE CHWXXAJIM YPOBEHb JIOBEPHUS M IOBBIIAIN CKIOHHOCTH K IMAHUYECKUM
3aKyNKaM; COLHAJIbHOE CPABHEHUE YCWIMBAJIO CIPOC Ha TOBapsl IIEpBOM
HEOOXOJMMOCTH, Pa3BJICUCHHS] U TYPUCTHUECKHUE YCIyTH, HO HE BIUAJIO Ha BHIOOP
AIIEKTPOHMKH; TOJIBKO CYOBEKTUBHBIE HOPMBI, OTPAXKAIOLINE OKUAAHUS 3HAUUMBIX
IPYTUX, OKa3blBAIM 3HAYMMOE BO3JCHCTBHE HA HAMEPEHHUE YBEIWYUTH ITOKYIIKH.
OTnenbHOE  BHMMAHHE  YAEJIEHO  YCKOPEHHOM — IU(POBU3ALMU:  POCTY
OHJIAH-TOPTOBIM M COLMAIBHOM KOMMEpPLHH, YCUJIMBAKOIIUM BUAUMOCTh

NOBEACHUS APYTUX U (POPMUPYIOLIUM HOBBIE KYJIBTYPHBIE U I TUUECKUE HOPMBI.

Kiar4yeBble cj10Ba: coluaibHOE OI[O6pCHI/Ie, HOTpe6I/ITeJ'II>CKOG IIOBCICHHUC,

COIMAJIbHBIE HOPMBI, S)KOHOMUYECKHUIN KPU3UC, ITUGPOBasi TOPTOBIIA.

AHHOTANUA

The article analyzes the impact of the social approval effect on consumer
behavior in the context of the economic crises of 2020-2025. Based on the concepts
of descriptive, injunctive, and subjective norms, as well as the theory of social
comparison, the article examines the psychological mechanisms that make people
orient themselves to the behavior and expectations of others. The author
summarizes the results of several studies: it has been proven that during the
COVID-19 pandemic, frequent discussions about the crisis reduced trust levels and
increased the tendency to panic-buy; social comparison increased demand for
essential goods, entertainment, and travel services, but did not affect the choice of
electronics; only subjective norms reflecting the expectations of significant others

had a significant impact on the intention to increase purchases. Special attention is
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given to the accelerated digitalization: the growth of online shopping and social
commerce, which increase the visibility of others' behavior and shape new cultural

and ethical norms.

KuroueBble ciioBa: social approval, consumer behavior, social norms,

economic crisis, and digital trade.

3PDEKT COIAAJLHOI'O OJIOBPEHMS B
MOTPEBUTEJLCKOM TOBEJIEHNHA B YCJOBHSIX
3KOHOMHWYECKOTO KPU3NCA

(2020-2025)

Beenenne

C HnHauvama 2020r. MHp CTOJKHYJCA C CEPbE3HBIMH SKOHOMHYECKHUMH
notpsceHusmu:  nangemuss COVID-19, mocnenctBusi  MHQIAIMUMOHHBIX U
DHEPreTUYECKUX IIIOKOB, HAIPSIKEHHOCTh TIE€ONOJUTUYECKUX OTHOLIEHUH. OTH
KPU3UCHl MOBIMAJIM HAa HACTPOECHMsI MOTPEOUTENECH: YBEIUUMINCh TPEBOXKHOCTb,
HEOMpeAeNEHHOCTh U 0O0SI3HB JePUINTA, YTO OTPA3HIOCh Ha CTPYKType CIpoca u
noBesieHuu mnokynatened. Jlrogu cocpepoToumnuch Ha 0a30BBIX TOBapax, CTaJIU
yalie IMOKyNaTh BIPOK W ObICTpee NEPEeKIYaThbCsl Ha JACUIEBbIE AHAJIOTH.
OnHOBpEeMEHHO ycWiIWjach HU(GPOBU3AIMS TOPrOBIU: KOMIIAHUU Pa3BUBAIU
OHJIalH-KaHAJIbl, COLIMAJIbHBIE CETU U MOJIEJIM COBMECTHOTO NMoTpedneHus. B Takux
YCIOBHUSIX OCOOEHHO 3aMETHBIM cTal 3(PPEeKT COoUUaTbHOTO OJ00pEHUs —
CTpEeMJIEHHE NOTpeOUTENe COrjaacoBbIBaTh CBOU JIEUCTBUSA C PEAJbHBIMHU WIIH
HpPEINoJaraéMbIMU HOPMaMH{, 4YTOOBl MOJYYUTh OJOOPEHHE OKpYKAOIUX U

n30eKaTh TOPUIIAHHUS.
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MeToasbl ucciae10BaHUs

[Tonsitue comuanbHOTO OJOOPEHHS CBSI3aHO C IMUPOKOM TPYMHION
coMaJIbHBIX HOpM. MccrnenoBarenu BbIIEISAIOT HECKOJIBKO BUJIOB HOPM, Ka)1as U3
KOTOPBIX MTO-Pa3HOMY BO3JICHCTBYET Ha MMOBEJCHHUE:

JlecKpUNTUBHBIE HOPMBI OTPaXKaT MPEANOI0KEHUS O pACIPOCTPAHEHHOCTH
Kakoro-inbo mnoseneHus. Jlooaum BepsAT, 4TO «TaKk JAeNaioT OONBIIMHCTBO» U
[IO3TOMY CIIEIYIOT IPUMEDY.

NHBIOHKTUBHBIE HOPMbI OMTUCKHIBAIOT OXKUAAHUS 0100PEHMSI/HE0100pEeHUS CO
cTtopoHbl Apyrux. [loBegenue GopmMupyercs UCXOAs U3 TOTO, YTO «ITOTO KIYT OT
MEHS».

CyOBbeKTUBHBIE HOPMBI — 3TO MPEINOI0KEHUS 00 O0XUIAHUAX 3HAYMMBIX
IPYTHUX; OHU OTPAXKAKOT KEJTAHUE COOTBETCTBOBAThH OXKUJIAHUSM JIPY3€H, CEMbU WIIH
KOJUJIET.

CormacHO TeopuM COLUMAJIBbHOIO CPaBHEHMS, JIOAA B  YCIOBHUAX
HEOIPENCIIEHHOCTH OPUEHTUPYIOTCS Ha IIOBEACHWE W MHEHHS JAPYTUX: OHHU
OLICHUBAIOT COOCTBEHHBIE MOKYIIKH Ye€pe3 MPU3MY TOTO, YTO JEIAIOT OKPY KaIOIIHeE.
B MOBCEHEBHBIX PEMIEHUSX IECKPUIITUBHBIE W WHBIOHKTUBHBIE HOPMBI 4YaCTO
B3aMMOJICUCTBYIOT, YCHJIMBAasl XEJIaHHWE CJeJA0BaTh OONBIIMHCTBY. Kpome ToTO,
MCCIIEIOBAHUS TTOKA3aJIM, YTO BHUMAHHUE K COAEPKAHUIO MEAUA U TIPEIACTABIIEHUS O
TOM, KaK MeJua BIMSIOT Ha APYruxX, (GOPMUPYIOT MPEACTABICHUS O COLMATBHBIX
HOpMax, KOTOPBIE 3aTEM BIUSIOT Ha MTOBEJICHHE.

B nepsrie Henenu nanaemuun COVID-19 B pa3HbIX cTpaHax HaOrojagach
BOJlHa TmaHuveckux Tmokynok. MHccnepoBanume H. Kim wu A. Florack (2021)
MOKa3aJio, YTO aKTHUBHOE OOILEHHE B COLIMAJIBHBIX CETAX M OOCYXKICHUE KpHU3Huca

CHHMXKAJIN O6H.[HI>1 YPOBCHb OOBCPUA MW HOBBIIIAINW TPCBOI'Y, HYTO IIPCIACKA3BIBAIIO
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pPOCT MAHUYECKUX IOKYIOK'. Bropas uacte uccnemosanmsi (327 y4aCTHUKOB U3
HECKOJIBKUX €BPOIEUCKUX CTpaH) MOATBEpAMIa, uTo yacteie 6eceast o COVID-19
MPUBOJUIN K CHIDKCHUIO YBEPEHHOCTH M KOCBEHHO YCWJIMBAJIM CKJIOHHOCTH K
IIOKYIIKE TOBAapOB BIPOK; MEAMATOPOM BBICTYNAJ yNABIIWKW ypPOBEHb AOBEPHA[3].
ABTOpPBl OTMEUAIOT, YTO MMEHHO cojepxaHue Oecel — OOCYyXIeHUE
HeonpeeaEéHHON nH(pOpPMAIMU U MPOrHO30B — YCHJIMBAJIO BOCIIPHUSITUE PUCKA U
CTUMYJIMPOBAJIO UMIYJIbCHBIE MTOKYTKH.

Cornacuo ananuzy C. B. PazymoBo#, mudpoBuzanus crana KIH0YeBbIM
TPEHJAOM MOTPEOUTELCKOrO NMOBEACHUA. B mepros kprsuca mpou3oMmeEN NepeHoc
OCHOBHOM YaCTM KOMMYHMKAIIMA W MOKYIIOK B OHJaWH-cpeny. llo oneHkam
AKCIIEPTOB, JIOJII OHJIAMH-TOPrOBIM B MHPOBOM PO3HUYHOM O0OpOTE BBIpOCIA
c16% B2021r. 1o 22 % B 2025Tr. U oxunmaercsa, yro k 2025 r. oHa COCTaBUT
ok0JI0 26 %. OcobGeHHO OBICTPO PACTYT MPOAAXH Yepe3 COLUaIbHbIE CETH —
MIPOTHO3UPYETCS UX yBeaudeHue Oosee yeM B jBa pasza k 2025 r. OTu TeHAeHIUU
CTUMYJIMPYIOT HOBBIA THIN TOBEICHUA: MOKYINKH IO PEKOMEHIAIMU OJIOTEepOB,
Ipy3€eil UM Ha OCHOBE «COLMAIBHOTO JI0Ka3aTeabeTBa» (social proof).

B poccuiicko-6emopycckoM HCCIeIOBAHUH MOAYEPKUBACTCS, YTO PA3BUTHE
COIIMANIBHBIX CEeTeH W HHUQPPOBBIX CEPBUCOB yCHWIHIO A(DPEeKThl 0m00peHust u
COMPUYACTHOCTH, a TaKXKe BO3pOCIIee BIUSIHUE KYJIbTYPHBIX HOPM Ha BBIOOP
TOBapOB 151 YCHYT. [ToTpeOurenu CTpEMSTCS JIEMOHCTPUPOBATh
COLIMAJIbHO-OTBETCTBEHHOE IOBEJICHUE: BBIOMPAIOT SKOJOTUYHBIE U ATHUUYECKUE
OpeH/bl, CAEAYIOT TPEHJAM «OCO3HAHHOI0» MOTPEONEHUS W MPUCITYIIMBAIOTCA K

MHCHHIO COO6HICCTB3. D10 HaKJIaabIBACTCsA Ha OJKOHOMHUYCCKHC  BbI3OBEI

! Kim H., Florack A. When social interaction backfires: frequent social interaction during the
COVID-19 pandemic is associated with decreased well-being and higher panic buying //
Frontiers in Psychology. 2021. Vol. 12. Article 668272. DOI: 10.3389/fpsyg.2021.668272.

2 Pasymona C.B. TloBenenme morpebureneii 2020-2023: BEI30BEI M BO3MOXKHOCTH  //
Beneficium. 2024. Ne 1(50). C. 63-74.
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https://www.frontiersin.org/journals/psychology/articles/10.3389/fpsyg.2021.668272/full#:~:text=relation%20between%20COVID,see%20Figure%202

2022-2024 rr. (uHOIISIMSA, TEOMOJUTHKA), 3aCTaBIss MOTPEOUTENEH SKOHOMUTH,
UCKaTh CKUIKU U aKTUBHO 00CY/1aTh KaYECTBO U IIEHBI B COLIMAJIbHBIX CETHX.

Uccnenoanne  Vazquez-Martinez u coaBr.  (2021) Ha  BbIOOpKE
1015 notpebuteneit U3 55 cTpaH U3MEPSIIO «(PAKTOPHI COLUATBHOTO CPaBHEHUSD,
3a/1aBasi y4aCTHUKaM BOIIPOCHI O TOM, OPHUEHTHUPYIOTCS JIM OHU HA IOBEICHUE
JPYTUX MPU COBEPILIEHUU MOKYNOK. [IprMepbl MyHKTOB IIKaIbI:

«Ecnu g1 He yBepeH B CBOEM NOBEACHUM IIPU NOKYNKE, S CMOTPIO, Kak
IIOCTYIIAIOT IPYTHEY;

«A IMOKYIIar0 TC K€ TOBAPbI U B TCX JKC KOJIMUYCCTBAX, YTO U APYT'HUCH.

PesyabraTsl

Mopens CTpYKTYpHBIX YpaBHEHHH II0Ka3ajla, YTO COLMAIBHOE CpPaBHEHHE
3aMETHO TOBBIIIAET CIPOC Ha TOBaphbl mNepBoit HeoOxomumoctu (P = 0,188), Ha
passiieuenust u typusM (B =0,184) u Ha HeoOs3arenbHbie ToBapsl (B = 0,089), HO
HE OKa3bIBAa€T 3HAUMMOTO BIUSHUSA HA 3JeKTPOHUKY (P = 0). DTO 03HayaeT, 4To BO
BpeMsl KpH3HcCa JIIOAM 4Yalle OPUEHTHUPYIOTCS Ha MPHUMEp APYTUX MPH TMOKYIKEe
0a30BbIX MPOJYKTOB WJIM OTIbIXa, B TO BPEMs Kak JJsl TEXHOJOTHYHBIX TOBApOB

Ba)XHCC MHAWBUAYAJIBHBIC ITPCAIIOYTCHUA.

Effect of Social Comparison Factors on Purchase Categories
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Pucynok I — Bnusiaue GpakTopoB COIMATBLHOTO CPaBHEHUS Ha pa3HbIe

KaTeropyuu TOBAPOB.

®OPYM MOJIOJABIX YYEHBIX Ne9(109) 2025 forum-nauka.ru



B wuccnegoBanun Gohu Ho (2023) Obumm mpoaHaluW3upOBaHBl TPU
KOMITOHEHTA COLMAIIBHBIX HOPM. Pe3yIbTaTsl oKa3ajiM, 4ro’:

BHUMaHUE K MEAHa-COOOIIEHUSM O TOBEACHUH JPYTHX YCHUIUBAIO
BOCTIpUATHE BCEX TPEX THUNOB HOPM, HO TOJNBKO CYOBEKTHBHBIE HOPMBI
3HAYHUTENIBHO YBEIMYMBAIIM HAMEPEHHUE TIOKYyNaTh OOJIbIIIe;

JIECKPHUINITUBHBIE M MHBIOHKTHUBHBIE HOPMBI HE MMEJIHM 3HAYUMOTO MPSIMOTO
sbdexta Ha mnokymnarensHbie HamepeHus (f<0.11, p=0.09 u pB=0.01, p=0.90
COOTBETCTBEHHO).

Tabnuya 1. BausHue pa3ivyHbIX THIIOB HOPM HAa HAaMEPEHHE COBEPIIUTH

MOKYIKY Ha OCHOBE CTaHIAPTHHIX KO3PhuiineHTos (P).

Tun HOpM Koadpunument B 3HauuMOCTb (P)
JleCKpUINTUBHBIE HOPMBI 0,11 0,09
HNHBIOHKTHBHBIE HOPMBI 0,01 0,90
CyObeKTHBHBIC HOPMBI 0,37 <0,001

CY6'[>6KTI/IBHBI€ HOPMBI, OTpaXXaromuc OXHWIdHUA 3HAYMMbIX OPYIHUX,

obnamanu cuiabHBIM 3ddextom (= 0.37, p<0.001).
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0.20
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0.05
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T
Descriptive Norms Injunctive Norms Subjective Norms
Twn HopM

CTaHnapTH30BaHHbI kosdhuumenT (B)

Pucynok 2 — BnusiHre TUIIOB COLIMATIbHBIX HOPM HA HAMEPEHUE COBEPILIUTD

MOKYTIKY

> Goh T. J., Ho S. S. Public buying behaviors during the COVID-19 pandemic: the influence of
attitude and perceived social norms from a presumed media influence perspective // Frontiers in
Communication. 2023. Vol. 8. Article 1109595. DOI: 10.3389/fcomm.2023.1109595.
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PazButne 1mdpoBeIX TexHOMOTHA 00O0CTpsieT A(PPEKT COIMaITBHOTO
onoOpenwusi. JIfoIM MOCTOSHHO BHUIAT, YTO JCNAIOT M TIOKYMAIOT HX JPY3bS H
OJorepsbl, U BOCIPUHUMAIOT 3TO Kak HOpMY. MccienoBaHus OTMEYArOT, YTO CETH
CTUMYJIMPYIOT KOJUISKTUBHOE OJIOOpEHHWE: JIAMKKM W KOMMEHTApuu CIyXKaT
CUTHAJIOM Ka4yeCTBa TOBapa, a aliTOPUTMbI PEKOMCHIATSIILHBIX CUCTEM YCHJIMBAIOT
HOMYJISIPHOCTH T€X TOBAPOB, KOTOPBIE yKE MOJYUNIH BBICOKHE OLICHKH.

Growth of Online Retail Share (2021-2025)
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Pucynok 3 — lunamuka pocta J0JId OHJIAHH-TOPTrOBIIN

AHaIM3 TIOKa3bIBa€T, 4YTO B YCJIOBUSAX HKOHOMHYECKOTO KpH3HCa
2020-2025 rr. comuMaNbHBIE HOPMBI W OJO0OpEHUE OKPYKEHHS CYIIECTBEHHO
GopMHpPYIOT MOTpedUTENLCKOE MoBeaeHue". OCHOBHBIE BBIBOIBL:

1. Tlannueckne MOKYINKHA — CJIEACTBUE CHMXKCHUS JOBEPUS U YCHICHHOM
KOMMYHHKAIIMU B YCJIOBUSIX HEOMNPEICIEHHOCTU. HacTble pa3roBOpPbl O KPU3KUCE U
OOMEH TpEeBOXKHOW HH(pOpMaLUEe CHIKAIOT YPOBEHb OOIIEro JOBEpUS U
CTUMYJIUPYIOT 3aKyIaTh TOBAPHI BIPOK.

2. CoumanbHOE CpaBHEHHE YCHUIMBaeT CIOpoc Ha 0a30oBble W

pasBiiekaTesbHble TOBaphl. [loTpedurenu ciaemyroTr npuMepy OOJIBIIMHCTBA, KOT/Ia

4 Pasymosa C.B. TloBenenme morpedureneii 2020-2023: BEI30BEI M BO3MOXKHOCTH  //

Beneficium. 2024. Ne 1(50). C. 63-74.
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peuyb UAET O KU3HEHHO BAXKHBIX MPOAYKTaX WM OTAbIXE, HO OcCTaroTcs Oojee
ABTOHOMHBI TIPH BBIOOPE TEXHUKH.

3. CyObeKTUBHBIE HOPMBI — KJIIOUYEBOW MeXaHU3M BIUAHUSA. OXuUJaHUS
3HAYMMBIX JAPYTUX (POJCTBEHHUKOB, APY3€i) OKa3bIBAIOT ropas3io 0oljiee CHIbHOE
BO3JICHCTBHE HA HAMEPEHUS YBEIUYUTh MOKYMKH, YEM MPOCTOE BOCIPHUATHUE TOTO,
YTO JIENIAl0T BCE UJIM YTO «TaK IIPUHSTO.

4. udposuzanus ycunuBaet 3QpGheKT 0100peHHs: pOCT OHIANH-TOPTOBIU U
COLIMAJIbHOM KOMMEPIIMKM 00€CIeUrMBAET TMOCTOSHHYIO BUIUMOCTH MPEANOYTECHUN
ApyTuxX Jrofed, 4Tto (GopMuUpyeT HOBBIE HOPMBI W CTaHAAPTHI MOTPEOICHUS.
Pa3BuTne cornumanbHBIX CeTe M OHJIAWH-TIIATGOPM Tak)Ke MPUBEIO K TOSBICHHUIO
«KYJBTYPHBIX» W  «ITUYECKUX» HOPM, TOOYXKIAIMMX K OCO3HAHHOMY
NOTPEOIEHUIO.

3akioueHue

B nepuon 2020-2025 rr. 3¢ dhexT conraibHOr0 OJ00pEeHHS CTall OJHUM W3
BOKHEUITUX (DAKTOPOB, OOBSICHSIONIUX W3MEHEHUS B IMOBEIECHUU TOTPEOUTEINICH.
MaccoBbie coObITUS (TaHAEMUs, KPU3UC, TEOMOIUTHUECKIE KOH(PIUKTHI) YCHIIUIN
3aBUCUMOCTb JIIOJIeH 0T MH(GOPMAINK U3 COIUATIBHBIX CETEH U OT PEaKIUU CBOETO
OKPY>KEHHUSl.  OMIIMPUYECKHE  HCCIEIOBAaHMS  IOKA3bIBAlOT, 4YTO  HMEHHO
CyObEKTHUBHBIE HOPMBI — OXHUJAHUS CO CTOPOHBI 3HAYMMBIX JIIOJIEH —
OMPENENAI0T CKJIOHHOCTh K YBEIMYEHUIO TMOKYINOK. bu3Hecy Hu TocyIapcTBY
CJIelyeT YYUTHIBATh ATH AaCHEKThl MNpPH TUIAHUPOBAHWUM KOMMYHHKAIIMOHHBIX
CTpaTeruii: TOBBIMIAThL MPO3PAYHOCTh HH(GOPMALIMM, YKPEIUISITh JOBEpPUE U
WCIIOJIb30BaTh MEXAHU3Mbl COLMAIIBHOTO MOJTBEPKJICHHUS B TMO3UTUBHOM KIIOUE
(HampuMep, paccKa3bIBaTh O PAIIMOHABHBIX W 3THUYHBIX (hopmax moTpedieHus). B
YCIOBHSIX — pacTymed poiu IU@pPOBBIX IMIaTGOPM  CTAHOBHUTCS  BAKHBIM
pPETYIMpPOBAaTh  AITOPUTMBI  PEKOMEHJANMK, YTOOBI OHH  CIIOCOOCTBOBAIU

YCTOMYMBOMY M OTBETCTBEHHOMY MOTPEOIEHUIO.
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